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FIinninaG
Forward Looking Information

This report contains statements about the Company 0 smelsittsatare ed lEstoocal fattso oskatementb | e
Finning makes is forwaddoking when it uses what the Company knows and expects today to make a statement about the futuradHooking statements may include
words such as aim, anticipate, assumption, believe, could, expect, goal, guidance, intend, may, objective, outloojechlaaekrshould, strategy, strive, target, and will.
Forwardlooking statements in this report include, but are not limited to, statements with respeaxpectedtimeline of Equipment Forecast to Cash Program in each
region; projections for digital revenue and expenditures; projections for Zf8e&/cash flow; capital allocation considerations; online parts revenue projections; and connecte
assets projections. Allsuchforwaldoo ki ng st at ements arhbarbcu@ der puirsiuams oo appl Gcsalbblee Canadi an

Unless otherwise indicated by us, forwdrdo o k i ng st atements in this report srrepdrtl BEcefdtasfmaybearequigdly Canadare
securities laws, Finning does not undertake any obligation to update or revise any fdoskilg statement, whether as a resof new information, future events, or
otherwise.

Forwardlooking statements, by their very nature, are subject to numerous risks and uncertainties and are based on seveyabassunich give rise to the possibility that
actual results could differ materially from the expectations expressed in or implied by such fdoeiidg statementsandth&i nni ngds business out
strategic priorities and other statements that are not historical facts may not be achieved. As a result, Finning caaniegiieat any forwardooking statement will
materialize. Factors that could cause actual results or events to differ materially from those expressed in or impliesg fpnifeed-looking statements include: general

economic and market conditions; foreign exchange rates; commodity prices; the level of customer confidence and spetidédj,emda nd f or , and pric
products and services; Finningds ability to mai nt miechmarkétacceptancesof its mradiscts,iinpludng t h
Caterpillar products, and the timely supply of par toperatona efficiencias whiteecontinuingid nni n
mai ntain customer service; Finningds ability to maeegsnr resposse toplowmgeativity evels;as g
Finningds abilitylaboorrasbuacessasf mar ket skhdl edons, business strategy or t

bargaining agreements with satisfactory terms for FiFimmi mg@ds @ipl oygetso amnai
implement its business plan; regulatory initiatives or proceedings, litigation and changes in laws or regulations; stoebklatdity; changes in political and economic
environments for operations; the integrity, reliability and availability of, and benefits from information technology dad ¢he pr ocessed by t hat t ec
ability to protect itself from cybersecurity threats or incidents. Forwdodking statements are provided in this report forelpurpose of giving information about
management 8s current expectations and plans and al | oatngangironment. elevevers readessrare ot h
cautioned that it may not be appropriate to use such forw#wdking statements for any other purpose.

Forwardlooking statements made in this report are based on a number of assumptions that Finning believed were reasonaldayotih¢h€ompany made the forward

looking statements. Refer in particular to the Outlook section of the MD&A for forwbraking statements. Some of the assumpsiprisks, and other factors which could
cause results to differ materially from those expressed in the foraaaking statements contained in this report are discussed Secti on 4 of t he Co
in the annual MD&A for the financial risks.

Finning cautions readers that the risks described in the MD&A and the AIF are not the only ones that could impact the Céudigiiagal risks and uncertainties not
currently known to the Company or that are currently deemed to be immaterial may also have a material adverse effectrog Business, financial condition, or results of
operations.

Except as otherwise indicated, forwalabking statements do not reflect the potential impact of any ieaurring or other unusial items or of any dispositions, mergers,
acquisitions, other business combinations or other transactions that may be announced or that may occur after the datepdrthiThe financial impact of these
transactions and nerecurring and other unusual items can be complex and depends on the facts particular to each of therg.tRerefore cannot describe the expected
impact in a meaningful way or in the same way Finning presents known risks affecting its business.

Page Monetary amounts are in Canadian dollars and from continuing operations unless notec



Finning Overview

FINnnNninaG

A\ Largest Caterpilladealer
/A Unrivalled service fo85 years
/. Diversified customer base

/A ~12,500 employees

Vanc
head office

Revenue by
region @ equipment

33%

South
America
35%

Mining
18%

New Revenue by line
of business®

Market Statistics® - FTT (TSX)

Share price 33.99
Market Cap 5.7B
S&P/DBRS rating BBB(+/high)
Annual dividend / share 0.76
Dividend yield 2.2%

Financial Statistics - YTD 2017®

Revenue 4.5B
EBITDA® 426M
EBIT 287M
EPS 0.92
Adjusted EPS®® 0.96
Free cash flow® (185)M
Invested capital® 3.1B

@) At January 19, 2018

(29 months ended September 30, 2017

() See description of noBAAP financial measures in Q3 2017 MD¢
) See description of significant items in Q3 2017 MD&A

Construction
45%

New equipment
sales by industry @

Power
Systems
24%




Strategic Direction

We believe in partnering and
innovating to build and power
a better world

Leveraging our global
expertise and insight, we are a
trusted partner in

transforming o

performance

Pagel
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CUSTOMER ¢ Customer & market leadership

FinninaG

S

A

DEVELOP

BUILD A SAFE, TALENTED

& INCLUSIVE TEAM

¢ Safety

¢ Talent “"

¢ Engagement : =
PERFORM

¢ Results-oriented
OPERATE EFFICIENTLY,

}l CONSISTENTLY & WITH AGILITY

¢ Supply chain

INNOVATE

LEAD WITH NEW IDEAS,
PROCESSES & SOLUTIONS

¢ Question convention

¢ Transform processes & systems
¢ Enhance digital capabilities

¢ Data-driven insights

C Service excellence

( Asset utilization




FIinninaG
ValueProposition

/\ Significant operating leverage on increased revenue Adjusted ROIC ®

18% 6.4%
4 . . . . 15.6%
/A Working capital efficiency improvements 15% 13.7%
12.3%
< . . 12%
A Innovative customer solutions 8.7%
9% :
A Higher return on invested capital 6%
3.4%
B
0%
Canada South America UK & Ireland
" Q32016 =Q3 2017
Revenue (C$ millions) Adjusted EBIT Margin @ Working Capital Efficiency
2,500 10% .
a 5% 8-9%g 4% 3205 31.5% 2.80
2,000 8% 7.3% 30.4% 2.60
a 18% 30% 2.60
1,500 6%  5.2% 28.3%
» 4.0% 28% 2.40
1,000 a 5% 0
500 I I 2% 1.2% 26% 2.20
0 0% . 24% 2.00
Canada South America UK & Ireland Canada South America UK & Ireland Q3/16 Q4/16 Q3/17
»YTD 2016? ®YTD 20177 #YTD 20162 BYTD 20172 s Working Capital to Sales Ratio (%)

—=— [nventory Turns (times)

(M See description of significaitéms in Q3 2017 MD&A
(9 months ended September 30
Paged



Finnina

Equipment Supply Chain Transformation

Improve accuracy

Forecast  4nd planning

(1) New equipment preparation

New Equipment Inventory  ($m)

800
750
700
650
600
550

500 - ‘

2013 2014 2015 2016 Q3
2017

Pages

Simplify
guoting sales,
andattachment
processes

Sales

Days of Inventory

New Equipment Turns (times)

35
3.0
2.5
2.0
15

1.0 -

2013 2014 2015 2016 Q3
2017

Improve Reduce
exgcution Invoice IS (12
cash cycle

Equipment Forecast to Cash Program Timeline

Canada Q2 2016¢ Q4 2017

UK & Ireland Q2 2017¢ Q4 2018

South America 2018 +



Free Cash Flow Delivery

Investment to capture market growth

Rental fleet optimization

Investment in longerm strategic initiatives
Digital capabilities
Autonomousand electric drive large mining vehicles

Dividends
6% CAGR since 2013

Strong balance sheet
$350M debt redeemeth H2/17 ($200Mrefinanced atower rate)

Disciplinedcomplementaryacquisitions

Opportunistic share repurchases

2.05

2.00

1.95

1.90

1.85

1.80

1.75

1.70

Invested Capital Turnover (times)

1.82

Q1/16

Pager

1.98

190 1.90

1.85

1.78

Q2/16 Q3/16 Q4/16 QL/17 Q217

2.02

Q317
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500
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300
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Finnina

Free Cash Flow ($ millions)

483
441

370

325

2013 2014 2015 2016 2017 E

2017 Free Cash Flow Dynamics
10% revenue growth yedn-date®)
Improved market outlook

Inventory purchases to meet increased
demand for equipment and parts

Large orders for 2018 delivery

(19 months ended September 30, 2017



FINNING.
Innovated Digital Strategy

CONNECTED ASSETS

Customer Benefits
Valuable insights and visibility
Increased fleet uptime
Lower owning and operating costs
Improved equipment performance

Omni-channel choice

Finning Opportunities
Deeper customer and market insights
Additional revenue growth opportunities
Lower cost to serve
Deeper customer relationship and loyalty

PERFORMANCE

E-COMMERCE SOLUTIONS Competitiveadvantage

Page8



Finnina

ECommerce: OmniChannel Choice

E-COMMERCE - Parts®

Customer Parts Share @ 11 points

Transaction Cost

(M Caterpillar study covering 11,700e®mmerce andntegrated
procurementcustomers betweer20162014

@ Pparts purchases from Finning as a percentage of total parts opportunity

Online Parts Revenue
% of totaf®

35% up 8
30% points
25%
20%
15%
10%

5%

0% .

2016 Q1 Q2 Q3 Q4 2018E
2017 2017 2017 2017

2019E

() Excludes parts in service jobs

Paged

Benefits
Cost savings customer and Finning
Analytics- improved visibility into customer needs

Customer loyalty



FINNING.
Connected Assets

Insights drive improved equipmepérformance, market visibility, afower costs

Connected Assets Projections
Estimated % of addressable populafbn

100%

80%

. 60%

Drive Enable
1
Parts Share @ Performance 40%
N Solutions

~10 points 0%

M Parts purchases from Finning as a percentage of total parts opportunity 0% | . .
@ cCaterpillar study covering >37,000 connected customers vs 174,000 2015 2016 2017 2018E 2019E

non-connected between 2010 and 2013 .
() Assumes constant addressable population

CASE STUDY
Bolivia- Connected Assets
Connected Machines (%) Parts Market Share
50%
20% 40% Customer Parts Share @
0 CAT machines (2013 vs 2016)
30%
Connected a 17 points
20%
14% :
’ Connected + a 24 points
10% service contract
0% |
2013 2016 2013 2016

Pagel0
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FIinninaG
Talentd Strengthened Leadership Team

Employees in Green 9 -Box ™ (%) Women in Leadership Roles (%)
100% 30%
26%

0% 79% 77% 77% 25%
20%

60%
15%

40%
10%
20% 50
0% 0%

Canada UK & Ireland South America Consolidated Canad¥ UK & Ireland  South America

12014 = 2017 12014 = 2017

Number of Recruited Executives

7
6
Dealer Principal Candidates Women on Board of Directors
2014 2017 2014 2017
3
zero 1 three one . four

2014 2015 2016 2017

@ The 9box grid is a matrix toousedt o0 ev al uat e a ntaentpdolbased arpecfarmapcaandypdtentiabf individual employees

(2 Canadian data excludes corporate head office, OEM Remanufacturing, and The Cat Rental Store

Pagel?




FIinninaG
Parts Supply Chain Improvement

Parts Inventory ($ millions) Parts Turns (times)

750 3.8
3.6
700 3.4

3.2
650
3.0

2.8
600

2.6

550 2.4

2.2

500 2.0
2013 2014 2015 2016 Q32017 2013 2014 2015 2016 Q32017

N\ Key Improvement Drivers
From 2013 to Q3 2017 )
/A Centralizedinventorymanagement
Parts Turns 1" 0.7times
/. Simplified and optimized network

Customer Loyalty f 13 points )
\ ) /. Reduced network routes and touches

/. Increased direct shipments to customers

Pagel3



Performance Solutions

Predictive analytics drive improved S ITE C H

maintenance and increased productivity Technology to maximize
machine productivity on
job sites
CASE STUDY

UK - Large Quarrying Customer

FIiNnninaG

Revenue Growth
CAGR (20135 2016)

~15 %

Performance Metrics Customer Benefits Key Data & Services Customer Benefits

Operator events @ HO: Hours and location
Fuel burn Q@ Mo Ut|||zat|9n, fuel and
production
Carbon impact Q@ pTtpZsann /[ h Machine health
Training and site
Saleabl@roduct output m Qodp:: development
Tonnesper hour M HH 2 Data analytics
Cost pertonne @ o m: Fatigue management
Mixed Fleet 100% Caterpillar

Pagel4

Tracking by job site and fleet; security
Invoice automation

Idle time and fuel consumption
Asset optimization and fleet production

Preventative maintenance
Lower operatingcosts

Operator training
Haul road analysis

Optimization recommendations
Site & management performance reporting

Improved safety performance
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